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IoT

• Vision: IoT solutions

• Strategy: Unique technologies 
to quickly and easily develop IoT 
solutions

• Focus: Business model

A unique group covering all the key areas of technology

Internet

• Vision: Monetisation of traffic

• Strategy: Turning Avanquest
into an Internet leader through
consolidation

• Focus: Profitability

Mobile

• Vision: Mobile printing

• Strategy: The global 
benchmark for mobile printing

• Focus: Growth



First half-year FY2018 summary

PlanetArt has continued to grow significantly , with revenue up 49 % at constant 
exchange rates. Growth in revenue came with a sharp rise in business 
profitability, in spite of significant investments in marketing.

Through our partnerships with Sprint in the United States and Dr. Peng in China, 
we will gain access to hundreds of millions of clients and roll out the vertical 
solutions we have developed with our myDevices technologies.

Through our acquisitions of Adaware, SodaPDF and Upclick we are initiating our
consolidation strategy with the objective of becoming a key leader with critical
size, thus sharply increasing our profitability.
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All our financial indicators 
are now positive

Very strong growth in Group revenue in the first half-year, reaching
€89.9 M, up 33 % (at constant exchange rates)

Profitable growth with EBITDA at €2.8 M 
(versus -€1.6 M)

Highly positive operating cash flows, reaching €12.5 M and a consolidated
net cash position of €43.4 M at 31 December 2017
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Consolidated financial statements 
First half 2017-2018
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Strong growth in revenue, profitability
and cash flows
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Jul.-Dec. 2015 Jul.-Dec. 2016 Jul.-Dec. 2017

89.9

71.9

55.6

Revenue

in millions of euros – on a like-for-like basis

Operating cash flow

Jul.-Dec. 2015 Jul.-Dec. 2016 Jul.-Dec. 2017

+12.5

+7.7

-4.1

in millions of euros

Recurring operating margin

Jul.-Dec. 2015 Jul.-Dec. 2016 Jul.-Dec. 2017

+ 3 %  

-7 %

-2 %

EBITDA as a percentage of revenue– see appendix

Two of the three divisions are profitable

€3.7 M, 
5 % of revenue

€1.2 M, 
6 % of revenue

In terms of EBITDA

Monetisation
planned further to the 

recently announced 
partnerships



in millions of euros
July-Dec. 

2017
July-Dec. 

2016

Revenue 89.9 71.9 

Raw materials and purchased goods (29.9) (22.3) 

Other purchases and external expenses (39.9) (33.0) 

Taxes, fees and similar payments (0.1) (0.1) 

Employee expenses (15.0) (13.5) 

Other recurring operating income and expenses (4.4) (4.3) 

EBITDA* 2.8 (1.6) 

Depreciation and provisions (0.3) (0.8) 

Recurring operating income 1.3 (2.0) 

Operating income 0.2 (2.2) 

Group net income (0.3) (1.9) 

The Group's return to profitability
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Positive EBITDA, 
up €4.4 M

Positive operating 
income, 

up €2.4 M

EBITDA is the indicator used to monitor the operational profitability of the businesses. For the Claranova group, this corresponds to earnings before the deduction of interests, taxes and duties, depreciation
(-€0.3 M in HY1 2017-2018 vs -€0.4 M in HY1 2016-2017) and share-based payments (-€1.2 M in HY1 2017-2018 vs €0.0 M in HY1 2016-2017).



July-Dec. 
2017

July-Dec. 
2016

1.0 1.3 

(2.1) (2.4) 

n.r. n.r.

July-Dec. 2017 July-Dec. 2016

89.9 71.9 

2.8 (1.6) 

3.2 % (2.2) %

in millions of euros
July-Dec. 

2017
July-Dec. 

2016

Revenue 69.2 49.6 

EBITDA 3.7 0.4 

EBITDA as % of revenue 5.4 % 0.8 %

July-Dec. 
2017

July-Dec. 
2016

19.7 21.1 

1.2 0.5 

6.0 % 2.2 %

Dramatic growth in profitability
for all three divisions

All divisions achieved strong income growth.

PlanetArt confirms its ability to generate profitable growth.
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EBITDA is the indicator used to monitor the operational profitability of the businesses. For the Claranova group, this corresponds to earnings before the deduction of interests, taxes and duties, depreciation
(-€0.3 M in HY1 2017-2018 vs -€0.4 M in HY1 2016-2017) and share-based payments (-€1.2 M in HY1 2017-2018 vs €0.0 M in HY1 2016-2017).



in millions of euros

July-Dec. 2017
Current exchange 

rate

July-Dec. 2017
Constant exchange 

rate

Impact of exchange 
rates

Revenue 89.9 95.3 (5.4) 

EBITDA 2.8 2.9 (0.1) 

Profitability hardly affected
by exchange rates

Revenue was significantly affected by exchange rates (USD and GBP).

However, they had little impact on EBITDA thanks to hedging on the 
businesses developed in situ. 
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in millions of euros
July-Dec. 

2017
July-Dec. 

2016

Cash flow from operations 12.5 7.7 

Cash flow from investments 13.2 0.5 

Cash flow from financing activities 1.7 3.3 

Variation in cash position 27.4 11.4 

Net cash position at opening 16.6 11.1 

Exchange rate effect on cash flows (0.5) (0.0) 

Net cash position at closing 43.4 22.4 

The Group has generated positive cash flows

The Group has generated very positive operating cash flows, capable of 
sustaining its organic growth.
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Note: marketing costs (those of PlanetArt in particular) re included in the operating cash flow. 

Operations generated
€12.5 M in cash flow
despite high levels of 

investments

It is worth noting that the seasonal nature of the website business of PlanetArt (in the last quarter of the year) usually
generates a surge in cash flow at the end of December before returning to more normative levels by the end of March.

Net cash position 
reached €43.4 M at 
31 December 2017



in millions of euros 31 Dec. 2017 30 June 2017

Goodwill - -

Other non-current assets 1.6 2.0

Current assets 14.9 11.0

Cash assets 43.5 17.1

Total assets 59.9 30.0

in millions of euros 31 Dec. 2017 30 June 2017

Shareholder Equity 17.2 1.3

Financial debt 0.3 1.1

Other non-current liabilities 0.6 0.7

Current liabilities 41.7 26.9

Total liabilities 59.9 30.0

A healthy balance sheet
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Ongoing improvement
in cash position

Strengthened
shareholder

equity

Effect of 
seasonal
nature
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Juil.-Déc. 2015 Juil.-Déc. 2016 Juil.-Déc. 2017
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s + 48 % 

per annum

Sustained high growth in business
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+86 % 
per annum+67 % 

per annum

Almost twice as many
photos printed every yearVery strong growth

in client base

Almost 50 % growth per 
annum for 3 years

€



Juil.-Déc. 2015 Juil.-Déc. 2016 Juil.-Déc. 2017

Sustained marketing investmens to 
accelerate growth

Growth generating profit

• Proven profitability in this half-year: EBITDA of €3.7 M, or +5 % of revenue.

• Increasing marketing investments to accelerate business growth.

• PlanetArt is entering a virtuous circle of profitable growth.
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Juil.-Déc. 2015 Juil.-Déc. 2016 Juil.-Déc. 2017

Very positive EBITDA

+ €0.4 M

+ €3.7 M

+26 %

+35 %

-€5.3 M



Geographical consolidation and 
a larger product offering

Consolidated geographical presence in continental 
Europe.

Market penetration in Asia planned for 2018. 

Launch of new products and services: FreePrints now lets
you print your photos on new media, such as mugs, 
canvas, bags, pictures, T-shirts.
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Juil.-Déc. 2015 Juil.-Déc. 2016 Juil.-Déc. 2017

Revenue growth in continental 
Europe and Ireland

+157 % 
per annum
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The traditional software business is evolving towards
Internet traffic monetisation
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Traffic

Search Content Downloads

• Strategy implemented through consolidation of industry players selected for their consistency, with a 
focus on combined profitability through all possible synergies.

• We want to be the leaders in Europe to develop this new vision of the Internet world.

Advertising
platform

E-commerce 
platform

CRM 
platform

Big Data
AI, Blockchain

Infrastructure

FREE
Advertising/Freemium

PAID-FOR
Products or Services

Monetisation
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Advertising
platform

E-commerce 
platform

CRM 
platform

Big Data AI, 
Blockchain

Traffic

FREE Advertising/Freemium PAID-FOR Products or Services

Search Content Downloads

Monetisation

Infrastructure

• We now partially cover this overall vision through Avanquest products.

• Currently our greatest strength lies in the effective marketing of our installed base.

• However we could improve our Internet traffic, our product catalogue and our infrastructures.

Avanquest today
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Traffic: 7 million unique visitors
per month on our websites
3 million downloads per month.

Avanquest today
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• We now have some of the best e-mail monetisation ratios per client in the industry.

• More Internet traffic would enable us to reach more potential clients that we could win over.

• More products would provide more sources of monetisation and more active clients.

• Improved infrastructures would increase our conversion ratios.
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Advertisingg E-commerce Big Data AI, 
Blockchain

Traffic

FREE Advertising/Freemium PAID-FOR Products or Services

Search Content Downloads

Monetisation

Infrastructure

InstacardsPhoto 
Editor
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Monetisation: through
software sales or freemium
offers. €10 for 1,000 e-mails 
sent.

CRM: 30 million software 
installed. 14 million clients.

E-commerce: 
300,000 transactions per annum
on our e-commerce website.



Advertising platform E-commerce platform CRM platform Big Data AI, 
Blockchain

Traffic

FREE Advertising/Freemium PAID-FOR Products or Services

Search Content Downloads

Monetisation

Infrastructure

InstacardsPhoto 
Editor

Avanquest + Adaware + SodaPDF + upclick
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• Adaware: A leader in data security and protection (Antivirus, Antimalware, Adblock and Safe Browsing).

• SodaPDF: A PDF solution on computers and in the Cloud for companies and individual clients.

• upclick: A powerful e-commerce platform specialised in optimising conversion and monetisation.
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Adaware: 14 million unique 
visitors per month
13 million downloads per month
13 million clients
450 million software installed.

SodaPDF: 4 million 
unique visitors per month
13 million clients
20 million software installed

upclick: 1.2 million transactions 
per annum

Avanquest + Adaware + SodaPDF + upclick

Summarised six-month Financial Statements

2017-2018 - March 2018

• More Internet traffic that we could monetise jointly.

• A larger customer base that we could offer more products to.

• PDF solutions that we use instead of the third-party solutions we currently use.

• A more efficient e-commerce infrastructure instead of our proprietary solution.
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Advertising E-commerce Big Data AI, 
Blockchain

Traffic

FREE Advertising/Freemium PAID-FOR Products or Services

Search Content Download

Monetisation

Infrastructure
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Avanquest + Adaware + SodaPDF + upclick
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HY1 FY18: July-Dec. 2017

in MUSD

Revenue 22.3 MUSD 17.5 MUSD

EBITDA 1.4 MUSD 4.0 MUSD

• Internet traffic totalling 25 million visitors per month.

• More than 16 million new downloads every month.

• A combined installed base of 40 million clients.

• More than 500 million software installed all over the world.

• An increase in traffic, clients, and products that would provide more sources of monetisation and thus more 
revenue.

• Infrastructures that we could pool to cut costs and boost efficiency.

• A larger critical mass would boost profitability.

• Our ambition is to rapidly reach €100 M in revenue  and 15 to 20 % of EBITDA for this business.
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Hardware Networks Solutions

Develop solutions for the Internet of Things

• A set of unique technologies to develop solutions for the Internet of Things.

• Tools made available to telecoms operators, IT services companies, resellers, companies, 

developers, etc.

• Among other things we have developed a "turnkey" marketplace for Sprint and Dr. Peng.
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A set of unique technologies
To deliver everyday IoT Solutions
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<

Development
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• 300 sensors

• 125 manufacturers

• 16 LoRa networks

• MQTT

• IPSO

• Amazon WS IoT / 
Google Cloud IoT, 
etc.

• 530,000 IoT
developers

• Used by leading
groups, including
Cisco, EDS, STMicro, 
etc.



A set of unique technologies
To deliver everyday IoT Solutions
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Gateway

Sensors

Mobile & Web Apps

 Telecoms operators
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What's in the



These IoT solutions will be sold by our partners
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 Sales / Mktg

 Connectivity

 Payment

The business model

• Marketplace development financed by the operator.

• Revenue from sales of the solutions broken down between the operator and myDevices.
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 Component

 Device

 Gateway

 Packaging

 Logistics

 Distribution

M
ar

ke
tp

la
ce

s



 Sales / Mktg

 Payment

The business model

• Besides operators, we are considering partnerships with resellers, IT services companies, 
value-added resellers, etc.

• A business model similar to that of telecoms operators.
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 Component

 Device

 Gateway

 Packaging

 Logistics

 Distribution
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Conclusion

Over the past three years we have demonstrated our ability to:

• Create new and innovative concepts in growth markets through our global 
technological group 

• Grow businesses like PlanetArt very quickly worldwide and sustain very strong growth.

• Develop unique technologies such as myDevices in the Internet of Things and form
partnerships with very big corporations.

Today we can demonstrate our ability to:

• Sustain strong growth, but now do so profitably at a global level for the Claranova
group.

• Consolidate our Internet business through a series of consistent, synergetic and highly
profitable acquisitions. 

• Introduce an innovative business model for the Internet of Things.
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Contact

Analysts – Investors

+33 1 41 27 19 74

contact@claranova.com

www.claranova.com

Note to the Reader

This document provides forward-looking financial statements of Claranova, income from operations, businesses, strategy and
plans. Even though Claranova believes that these forward-looking statements are based on reasonable assumptions, these
cannot be considered as a guarantee of the Company's future performance. Actual performance may differ significantly from
these forecasts due to a number of risks and uncertainties, most of which are beyond Claranova's control, in particular the risks
described in the reference document filed along with the 2016-2017 annual financial report with the French Financial Markets
Authority on 3 October 2017, which is available for consultation on the Company's website. This press release provides
forecasts that can only be assessed on the day of its release, and Claranova refutes any intention or obligation to provide,
update or revise any forward-looking statements whatsoever on the basis of new information, future events or other factors.


