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FY 2025-2026: fransformation in progress

A year of fransition to build the foundations for future growth

A pure-play A streamlined organization, Al-enhanced
Software-as-a-Service with a B2B focus products
provider
= Sale of non-core US operations = Creation of a dedicated B2B team: Launch of AIDO, an Al-powered
(Avanquest North America, October sales, marketing, account development document orchestration platform
A SNl PeFEEEng AIDO for Developers: our technology
= Sale of myDevices underway, classified = A dedicated partner channel to expand components (API, SDK, MCP server)
as a discontinued operation (IFRS 5) the sales force's reach available to developers
First full fiscal year focused on = Aleaner, more agile organization Al integrated into PDF editors (Al agent,
subscription-based software infeligent OCR) and “Avanquest PDF

API for Claude”

> A stronger foundation for restoring profitable growth

claranova
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Revenue declined due to the advertising component of
Utilities, despite strong performance in Document/PDF
and Utilities

B2B growth of 11% and recurring revenue reaching 83%,
demonstrating the quality of the revenue mix

EBITDA of €20.4m, representing a margin of 21.7%, up 130
bps following the sale of non-core operations

FY26

€93.7

annual revenue

EBITDA

€20.4m

21.7%
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Products and s

Utilities: optimizing and protecting equipment

Subscription-based software and free, ad-supported protection tools

! At constant scope and exchange rates (like-for-like); Software component: subscription-based Utilities software. Management data. Source: Company.

DRIVERS
Driver Updater

Automatically identifies and updates outdated or missing
drivers to maintain hardware compatibility and
performance

CLEANUP

PC Cleaner

Scans drives and removes unnecessary files (temporary files,

cookies, fragments) to free up space and improve system
performance

ADVERTISING
WebCompanion & Adaware Privacy

Protection for online browsing and personal information:
filtering malicious websites, blocking trackers and
monitoring microphone and camera access

Subscription

<> Driver Updater

Subscription

@ PC Cleaner

Free, ad-supported

0 Adaware Privacy

8m+ active users

FY 2025-2026 Utilities revenue

€54.3m

58% of Group revenue

FY 2025-2026 EBITDA margin

29 7o

€15.8m in EBITDA

Software component (subscriptions)

+4.7 %

Organic growth' driven by price increases and customer
base expansion (improved retention)

claranova
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Key fig:

FY 2025-2026: revenue and profitability by business

Solid profitability driven by Document/PDF and Utilifies

FY 2025-2026 revenue (€m)

€54.3m
€32.5m
+4.4%2 Software +4.7%2 Sold in Oct. 2025

EBITDA by business (€m) and EBITDA margin

-8

€15.8m

€93.7m

-11.8%*

€20.4m

@ Headcount at June 30, 2026

vs. 203 at
June 30, 2025

2025
2026

A leaner, more agile organization

Geographic revenue breakdown'

€10.6m 47 %
7%
- . o
40 %
€(0.5)m €(0.5)m ] Norin
merica
€(5.0)m T
° - Rest of the world
Document/PDF Utilities Photo AQNA3 Corporate costs The Group
35% of revenue 58 % of revenue 5% of revenue 3% of revenue
' Management data based on local accounting standards and expressed in US dollars. 2 Like-for-like (defined as at constant scope and exchange rates) ® Avanguest North America, C I q rq n ovq
sold on October 31, 2025. Revenue by business: management data; EBITDA by business: IFRS management datain euros; corporate costs = holding company and Group functions.
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Products and

-

Document/PDF: a comprehensive Al-powered B2C and B2B offering

From desktop software to platform solutions: a product range covering every document need

e A
dn Soda PDF - the all-in-one PDF editor FY 2025-2026 Document/PDF revenue
SO & More than 50 tools to create, convert, edit, merge, sign and secure PDFs, 2
B2C available across multiple platforms ° I I |
m PDFECreator [ PFCreator & PDF Architect - PDF editors for businesses +4.4 % | 35 % ]Qm+
PDF creation, editing, security and workflow automation, with centralized organic growih 'rg\gr?ﬁg Sscehr\s/ze
PDF ARCHITECT deployment and management by IT departments
B2B 15,000+ customer organizations | 80,000 licensed users L y
. . . ) B2B share of Group revenue
A| DO AiDO & AIDO for Developers — document orchestration
ADO FOR An Al-powered platform that collects, understands and routes documents ~ 6 % — > 1 0 %
I DEVELOPERS o pusiness applications, with our technology components (API, SDK, MCP . .
B2B & Al server) available to developers 2028 target, supported by PDFCreator, PDF Architect and AIDO
B2B - Disiribution partnership with Vertosoft
90,000+ 3 cooperative purchasing NIGP Forum 2026
US public-sector organizations accessible: Confrq Cfs partnership showcased to 2,000 public
state and local government, education OMNIA Partners, Sourcewell. NASPO procurement professionals (Columbus, Ohio)
(SLED) .
ValuePoint: no need for separate tenders by
. each entity . . .
< A new recurring revenue channel without a dedicated sales organization
! Like-for-like (defined as at constant scope and exchange rates) 2 Active users of the Group's document technologies, including free versions (Company estimate). Sources: C I q rq n qu

Company, avanguest.com.



Products :

|

AiDO: intelligent document orchestration
An Al-powered platform deployed on the customer's premises and open to developers

Accounting invoices &

New node Webhook

A Translate + Compress

a A|DO — the platform

Al-native: classification, exiraction and source-backed
answers
= Headless: infegrates with the customer's existing systems
= Operational within days, at a fixed price

A DO FOR — our technology
| DEVELOPERS components

- Compress

Compress is only available for PDFs
Choose level of compression

Low

Remove metadata

Document review

Q “When does the Dupont & Fils contract
expiree " B Facture_0518.pdf 98 % TETE PDF SDK> ( PDF API > (Web SDK> (Web V‘ewer> ( MCP server >
By Commande_0042.pdf 96%  Approved 40+ document functions, a single integration
March 31, 2027
! Confrat_Dupont.pd, p. 4 B Confrat_Dupont.pdf 71% (@ Needs
review

02

a Data sovereignty

01 03 04 05
9 Collect e Understand @ Process ° Route g Query on-
RN RN RN RN . Zero telemetry EU headquarters GDPR & DORA

Qutlook, SharePoint, Al classification
OneDrive

. premises
Data extraction To ERP, CRM, data Source-backed
lake answers Documents never leave the customer's network

Already trusted by our customers

1bn+ 650k+ 20+ years P
documents processed software licenses of document AI RBUS - & m NEDBANK
every month peryear technology adidas —
MS &AD . [ P lifen @ McNeil&Co.
Screenshot: AIDO, workflow editor; “Review” and “Source-backed answer” cards simplified forillustrative purposes. Sources: Company, avanquest.com, developers.avanquest.com. C I q rq n ()Vq
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Key figures
FY 2025-2026

€20.4m -€5.9m €4.5m

Net income

€93.7m
EBITDA Net financial

Annual revenue
or 21.7%2 income (expense)

-50% €6.9Mm @ €44.6m €42.5m

Net debt excluding Equity

Cash position*
borrowing costs

Trade payables3

" EBITDA (Earnings before interest, taxes, depreciation and amortization) is a non-GAAP aggregate used to measure the operating performance of the businesses. It
equals Recurring Operating Income before the impact of IFRS 2 (share-based payment expenses), depreciation and amortization, and the IFRS 16 impact on the C I q rq n ovq

recognition of leases. ? EBITDA as a percentage of revenue. ¢ Group trade payables reduced from €20. 1 million at June 30, 2025 to €9.9 million at June 30, 2026 * Before
receipt of the remaining proceeds from the PlanetArt sale and payment of the third installment of the SCEP acquisition price
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FY 2025-2026 fina

FY 2025-2026 consolidated income statement
From revenue to recurring operating income

In €m FY 2025- FY 2024-
2026 2025
Revenue [ 1 ) 93.7 118.0
Raw materials and purchases of goods (1.5) (1.3)
Other purchases and external expenses [ 2 ) (47.8) (57.0)
Taxes, duties and similar payments (other 0] 05
than onincome) (8:1) (0.5)
Employee expenses [ 3 ) (12.8) (19.9)
Depreciation, amortization and provisions
(net of reversals) (4.9) (5:3)
Otherrecurring operating income and (10.7) (13.2)
expenses
Recurring operating income [ 4 ) 16.0 20.8
% of revenue 17.1% 17.6%

IFRS 5: classification of income and expenses related
to discontinued operafions (myDevices) in a single

income

statement line item: net income from

discontinued operations

Revenue down 11.8% on a like-for-like basis
(-20.6% at actual exchange rates)

Other purchases and external expenses down
16.2%, consistent with the 20.6% decline in
revenue, including a 2.3% scope effect and
more targeted marketing investments

Personnel expenses down 35.8%: 30.9%
attributable to changes in scope, with the
remainder reflecting internal reorganizations

(headcount reduced from 203 to 153, including
25 positions attributable to changes in scope)

Recurring operating income of €16.0m, with the
margin down slightly by 0.5 percentage points,
demonstrating the Group's ability to adapt fo
lower revenue and the flexibility of its business
model

claranova
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FY 2025-2026 finz

FY 2025-2026 consolidated income

statementFrom recurring operating income to net income
FY 2025- FY 2024-

In €m IFRS 5: classification of income and expenses related
2026 2025 AT : : : . .
fo discontinued operatfions (myDevices) in a single
EBITDA* D 04 24.1 income statement line ifem: nef income from
discontinued operations
% of revenue 21.7% 20.4%
Post-IFRS 16 net lease expenses 0.9 2.0 EBITDA of €2.0'4m' repregenhng a margin 9f
21.7%. Excluding changes in scope, the margin
Share-based payments, including social (0.3) (0.0) would have been 22.8% vs 22.9% last year

security expenses

Depreciation, amortization and (4.9) (5.3) a ) ) )
provisions (net of reversals) ) ) Other operating income and expenses comptise

a €3.4m gain on the sale of AQNA, (€2.2m) in

Recurring operafing income 16.0 208 class action settlement costs, (€2.0m) in
_ a restructuring costs, (€0.9m) in costs associated
Other operating income and expenses 2.2 6.3 . .
P ° P (22) (6.3) with changes in scope (PA, AQNA and
Operating profit (loss) 13.8 14.4 myDevices) and (€0.5m) in other costs
Net financial income (expense) O 69 (37.1) gm financial expenses mainly comprise Cheyne
interest of (€5.9m) and foreign exchange gains
T 3.5 4.9 . L2
xexpense (3:5) (4] of €1.2m, offset by €1.0m in amortization of
Net |nc.ome (loss) from continuing 4.4 (27.5) borrowmg costs
operations
Net income (loss) from discontinued (0.0) 100.9 . . ) )
operations ' ' Positive net income of €4.3m, including (€0.0m)
Net Income A . 733 S attributable fo myDevices

* EBITDA (Earnings before interest, taxes, depreciation and amortization) is a non-GAAP
aggregate used to measure the operating performance of the businesses. It equals
Recurring Operating Income before the impact of IFRS 2 (share-based payment expenses),

depreciation and amortization, and the IFRS 16 impact on the recognition of leases. I
13 o P g ciaragnova
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FY 2025-2026 fina

Simplified balance sheet at June 30, 2026: smaller balance sheet
Sale of non-core business and reduction in Group trade payables

June 30, June 30 IFRS 5: classification of assetfs and liabilities associated
In€m 2026 2025 with discontinued operations (myDevices) in two
balance sheet line items: assets and liabilities held for
Goodwill 79.3 80.0 sale
Oth - t t D 44 15.3 . .
ernofrerent aseb [ ) Other non-current assets mainly comprise
Right-of-use lease assefs 0.3 20 infangible assets associated with capitalized
R&D expenditure of €6.0m (vs €5.3m)
Current assets (excl. cash) [ 5 19.2 29.9
. Y Current assets excluding cash of €19.2m (vs
Cash and cash equivalents 87 56 o €29.9m), down €11m following the disposal of
Assets classified as held for sale 2.7 3.3 non—;ore OperCITIOﬂS and @ erUCTIOH N
receivables. Includes the outstanding PlanetArt
Total assets 122.7 136.1 proceeds (€8.7m), received on July 8, 2026
: [ 2 )
Equity 42.3 37.8 ) Net debt of €43.0m, analyzed on the following
Financial liabilities M s 47.8 slide
Lease liabilities 07 2.2 M  Equity of €42.3m (vs €39.8m), supported by net
Lrsgiua?syobles and related ) 56 0.1 income of €4.3m (gearing of 1.0 vs 1.1)
- Trade payables of €9.9m (vs €20.1m), down
Ofhernon-current fiabilities Ies 4.1 M <10.2m: €2.5m attributable to changes in scope
N and the setflement of remaining supplier
Other-current liabilities 13.3 16.5 balances following the PlanetArt and
Liabilities classified as held for sale 5.0 55 Avanquest North America disposals

claranova
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FY 2025-2026 finar

Net debt at June 30, 2026

Excluding myDevices, classified under IFRS 5

In €m June 30, 2026 June 30, 2025
Bank debt n 46.6 47.4
Accrued interest n 1.4 0.4
Bank account overdrafts n 1.8 0
Total financial liabilities* 49.8 47.8
Cash ﬁ 6.9 5.6
Net debt 43.0 42.2
Unamortized borowing costs n 1.6 2.5
Net debt excluding borrowing costs n 44.6 44.7

* Excluding lease liabilities resulting from the adoption of IFRS 16

IFRS 5: classification of assets and liabilities associated
with discontinued operations (myDevices) in two
balance sheet line items: assets and liabilities held for
sale

[ 1 ) Bank borrowings comprise: €46.3m owed to
Cheyne Capital plus €1.4m in accrued
interest, and €2.0m owed to BPI, offset by
€1.6m in capitalized borrowing costs

Overdraft facility ufilized at June 30, 2026
and repaid in August 2026

Positive cash generation during the year,
explained on the following slide

The capitalization of borrowing costs is a
non-cash accounting entry. Excluding
borrowing costs, net debt remained stable
at €44.6m at June 30, 2026

Subsequent events (July 8, 2026): receipt of
the outstanding PlanetArt sale proceeds of
US$10m (€8.7m) and payment of the third
SCEP installment (€2.3m)

claranova
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H12025-2026 fina

FY 2025-2026 cash flow statement
Cash generation of €1.3m from continuing operations during the year

In €m FY 2025- FY 2024-
2024 2025
Cash flow from operations before
working capital changes, tax and 16.5 328
financial charges M
Cash flow from continuing
operations 16.0 17.9
Net cash flow from (used in) operating
activities a e 235
Of which net cash flow from operating 79 143
activities of continuing operations ) '
Net cash flow from (used in) investing
activities Y 2 85.1
Of which net cash flow from investing 20 90.5
activities of continuing operations ) ’
Net cash flow from (used in) financing
activities - (9.5) (142.3)
Of which net cash flow from financing (8.6) (126.1)
activities of continuing operations ’ '
Increase (decrease) in cash 0.9 (30.7)
Opening cash position on July 1 6.3 36.7
Effects of exchange rate fluctuations on cash 0.0 03
and cash equivalents : )
Closing cash position on June 30* 7.2 6.3
Of which cash and cash equivalents 6.9 54

attributable to continuing operations*

* Subsequent events (July 8, 2026): receipt of the outstanding PlanetArt sale proceeds of
US$10m (€8.7m) and payment of the third installment of the SCEP purchase price (€2.3m)

IFRS 5: classification of assets and liabilities associated
with discontinued operations (myDevices)

Cash flow from continuing operations of €16.0m
vs €17.9m last year, in line with fullyear
performance

Net cash flow from operating activities of
continuing operations of €7.9m, including a
€3.2m working capital outflow associated with
the settflement of remaining trade payables

Net cash flow from investing activities: +€2.0m
(vs €90.5m in the PlanetArt disposal year):
PlanetArt proceeds (+€6.0m), offset by pdfforge
earn-outs (-€1.0m), Avanquest North America
disposal (-€0.3m) and capitalized R&D, stable at
-€2.7m

Net cash flow from financing activities: -€8.6m
(vs -€126.1m in the year of the partial Cheyne
Capital debt repayment). Cheyne interest (-
€3.6m), BPI and government-guaranteed loan
repayments (-€3.0m), SCEP earn-out payment (-

€2.3m) and IFRS 16 lease paygﬁqjt:@éVb

partially offset by a €1.8m overdr
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The Group's CSR policy: a voluntary, 5,289 ;Ingge?npbées

structured and measured approach tofal GHG emissions  EEIVING regujar

) performance and career
INEO2E! development reviews

of which

G Although Claranova is no longer subject to the

CSRD, the Group is voluntarily continuing its 112 18.9
(

sustainability initiatives total GHG emissions  average number

(in tCO2e) Scope | of training hours
and 2 (location- per employee

First results of the 2025-2030 ESG Strategic Plan for based)

a each of its three pillars (environmental, social, 0

governance)* 80 /0 !
share of low-carbon 90
energy used for > A)

L. . . completion rate for
GHG emissions reduction plan to be published datastorage and  cybersecurity, data
hortl servers protection and anti-
shortly corruption fraining

as of August 31, 2026

18 *The indicators, targets and results as of June 30, 2026 are detailed in the appendix to this presentation.
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E\%cial targets for December 31, 2028

Looking ahead to 2028

Robust growth

€100-120m

Revenue*

B2B momentum

> .IO%of

revenue

Strong profitability

21 - 235,

EBITDA margin**

A healthy debt profile

Around1 .O

Net leverage™*

20 *New fiscal year ending December 31, 2028 at constant exchange rates - * EBITDA as a percentage of revenue ** Net financial debt/ EBITDA
aE—
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Focus on organic growth through strategic KPIs*
2025 Q4 2026 2026

@) LTv/cac

Customer
lifetime value /
customer
acquisition cost
ratio

- 2.06

9 Customer

bases 0.5%

83% = XX

| % recurring
revenue

€ % B2B

6.1%

@?@9

KPIs calculated for our proprietary SaaS software (Security, Document/PDF, Photo):
Customer base: net change in active customers (new customers - cancellations)

*U dited t data 1 Monthl ighted
23 naudited management data 1 Monthly weighted average Clqrqnovq




Environmental commitments

Metrics and targets

Ovur environmental
commitments

e Measuring and reducing
our greenhouse gas
emissions

@ Monitoring and
increasing the share of
low-carbon energy used
for data storage and
servers

e Encouraging circularity
and recycling of
materials and products

Metrics

Set targets forreducing
greenhouse gas emissions

Publish data on energy
consumption and energy
sources for data storage and
servers, and set targefts to
increase the share of low-
carbon energy

Implementation of a global
strategy to measure and
improve environmental
impact

Targets
- 2026
- 2026
- 2027

Resulis

as of June 30, 2026

5,289 1CO,e (including 112
tCO,e for Scopes 1 and 2).
Targefs to be announced
shorfly

80% low-carbon energy as
of June 30, 2026. Targets to
be announced shortly

N/A

claranova
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Social commitments

Metrics and targets

social

Supporting skills
development

Promoting diversity

Ensuring a safe and
healthy working
environment: "Zero
Damage”

Encouraging social

\diologue

ur commitment

)

/

@ Metrics \

- Average training time per
employee per year

- Percentage of employees
benefiting from performance
appraisals and skills
development!

- Proportion of women in
workforce

- Proportion of women in
management?

- » Severity rate (number of days
lost due to accidents at work or
occupationalillnesses divided by
the number of hours worked)?

- Number of employees covered
by a workplace health and
safety management system

- Participation in an intfernal
mobilization and engagement

k survey /

/@ Targets

@ 20 hoursin 2030
o >90 % each year

e >40 % by 2030
e >40 % by 2030

e <0.10 each year

o 100 % in 2030

k >70 % by 2030

/

' Employees who have worked for the Company for more than three consecutive months are considered eligible.

2 A manager is a first level or workforce manager exercising direct supervisory authority of an operational team. 3 Severity rate = (Total number of days lost

due to occupational accidents or illness / Number of hours worked) x 1,000

/@X@ Results \

as of June 30, 2026

e 18.9 hours/employee
e 100%

e 327%
o 32.6%
e« O

e« 100%

\81% /

claranova




Governance commitments

Metrics and targets

(o

\

ur commitments to

governance

Raising awareness and
training in cybersecurity

Protecting personal data

Ensuring transparent and
responsible marketing

Preventing corruption
and influence peddling

/

@ Metrics \

- Completion rate of
cybersecurity awareness
fraining courses

- Setting up a HIPAA
compliance policy!

- Data protection awareness
fraining completion rate

- Implementation of a
fransparent, responsible
marketing policy and
employee fraining program

- Completion rate of awareness-
raising fraining on preventing

peddling

@ Targets

e >90%eachyear

e 2027

e >90%eachyear

e 2027

e >90%eachyear

corruption and influence

/

/@X@ Results O

as of June 30, 2026
o 86.3%

(21.6% as of August 31, 204
e N/A
o 935%
e N/A
o 68.6%°

(20.2% as of August 31, 204

o /

'(Hedlth Insurance Portability and Accountability Act) is a US law enacted in 1996. It establishes rules for the security, confidentidlity and protection of personal
health information (known as PHI: Protected Health Information).

2Training with an August 31, 2026 deadliine and a completion rate of 91.6% as of that date.
3Training launched on June 11, 2026, with an August 31, 2026 deadline and a final completion rate of 90.2% as of that date.

4)

6)

claranova



Glossary

= EBITDA (Earnings before interest, taxes, depreciation and amortization): a non-GAAP aggregate used to measure the

operating performance of the businesses. It equals Recurring Operating Income before the impact of IFRS 2 (share-
based payment expenses), depreciation and amortization, and the IFRS 16 impact on the recognition of leases.

e LlifeTime Value (LTV) sum of revenues generated by a customer over his or her entire lifetime as a customer (all

products and segments combined).

e Customer Acquisition Cost (CAC): total cost incurred to acquire a new customer. It represents the total cost of

marketing and sales investments divided by the number of customers acquired in a year.

« Annual Recurring Revenue (ARR): recurring revenue is defined as revenue generated by recurring customer use of

our software and/or tools. This includes revenue from subscriptions for our proprietary software (Security, PDF, Photo)
and advertising revenue from our base of recurring users.

e lifetime Value/Customer Acquisition Cost ratio measures the return on investments spent to acquire new customers

(B2B and B2C)

@ Average Annual Net Churn Rate (proprietary Saa$ software — B2B and B2C): this measures the net change in revenue

from existing customers, after taking infto account both the loss of revenue due to cancellations and growth from
existing customers, such as through upgrades. The more this metric is negative, the better the customer retention rate
is and the more the company is able to maintain and grow its recurring revenue.

claranova
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Analysts & Investors Contact

+ 3341 DT8O 75
ir@claranova.com
www.claranova.com

Disclaimer

This document contains forward-looking statements concerning Claranova's financial position, operating results, businesses, strategy
and projects. Although Claranova believes that the forward-looking statements are founded on reasonable assumptions, they do not
give any assurance as to the future performance of the Company. Actual results may differ significantly from forward-looking

statements due to a certain number of risks and uncertainties, the majority of which are beyond Claranova's control and notably the
risks described in the FY 2024-2025 Universal Registration Document filed with the AMF on October 30, 2025. The information presented
in this document is provided for information purposes only. The 2024-2025 Consolidated Financial Statements take precedence.
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